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The financial impact of 
dying too soon
Does your long-term financial strategy also consider unexpected events?

LIFE INSURANCE AS A FINANCIAL ENGINESM

Meet Jason

• 40-year-old male, married, two children

Financial objective:
• $1 million dollars accumulated 

for retirement by age 65 
to support his family’s 
current lifestyle

• Provide financial protection to 
his loved ones

Assumptions:
• $26,000 annual contribution 
• 5.5% nonguaranteed interest 

rate compounding annually

We all try to plan for the future – whether that means saving for retirement, college funding 
for the grandkids, or leaving an inheritance for your family. But what would happen if you 
passed away prematurely? How would these goals be funded? Let’s consider a hypothetical 
client and two scenarios for helping to meet his financial objective.

SCENARIO 1

Retirement account only

Year Payment
Interest 
(nonguaranteed 5.5%)

Account value

1 $26,000 $1,430 $27,430 

5 $26,000 $7,981 $153,089 

10 $26,000 $18,412 $353,171 

15 $26,000 $32,044 $614,670 

21 $26,000 $54,034 $1,036,472

25 $26,000 $73,148 $1,403,115 

This hypothetical example is provided for illustrative purposes only and is not intended to represent the 
performance of a specific product or investment. Actual results will vary.

By year 21, Jason would have reached 
his retirement savings goal of $1 million 
dollars. But what happens if he had died in 
year 5? As seen in the table below, he would 
have accumulated only $153,089 to pass to 
his beneficiary(ies) – leaving a significant gap 
in their retirement accumulation need.

Retirement account value year 5

Retirement income gap

$153,089

$846,911



1 Policy loans and withdrawals will reduce the available cash value and death benefit and may cause the policy to lapse, or affect guarantees against lapse. Withdrawals in 
excess of premiums paid will be subject to ordinary income tax. Additional premium payments may be required to keep the policy in force. In the event of a lapse, outstanding 
policy loans in excess of unrecovered cost basis will be subject to ordinary income tax. If a policy is a modified endowment contract (MEC), policy loans and withdrawals will 
be taxable as ordinary income to the extent there are earnings in the policy. If any of these features are exercised prior to age 59½ on a MEC, a 10% federal additional tax 
may be imposed. Tax laws are subject to change and you should consult a tax professional.

Product and feature availability may vary by state and broker/dealer. 

This example is hypothetical in nature. Based on historical performance, the policy’s allocation options, 
had they been available, would have resulted in a wide range of interest rates. Some would have 
exceeded 5.5% and some would have been less than this. Keep in mind that different periods and 
different indexes will produce higher or lower averages. Any indexed interest credited to a policy is based 
on the caps and participation rates in the policy and is subject to change on any policy anniversary. 

Assumptions: Allianz Life Pro+® Advantage Fixed Index Universal Life Insurance Policy with the 
Supplemental Term Rider, male, age 40, Preferred Plus Nontobacco, $13,000 annual premium paid to 
age 65, assuming annual nonguaranteed 5.5% interest rate, increasing death benefit.

Assuming the minimum guaranteed rate of 0.10% and maximum charges, the policy would lapse at age 
73 and would not be able to support the loan strategy or support the family’s financial goals.

SCENARIO 2

Retirement account + fixed index universal life insurance (FIUL) policy

In this scenario, Jason has the same 
amount of money available each year 
– $26,000 – except here he diversifies it 
between different financial vehicles to help 
support his goals.

By adding an FIUL policy to his financial 
strategy, Jason is able to provide death 
benefit protection to his family, as well as the 
potential to build tax-deferred accumulation 
value that he can access through policy 
loans and withdrawals1 to potentially 
supplement his retirement income needs. 
Keep in mind, FIUL is not a retirement vehicle 
and does not provide a guaranteed income 
stream. There is no guarantee that a policy 
will earn sufficient interest to support a 
loan strategy.

Let’s see how Jason’s financial results 
could be different if he included FIUL in 
his strategy.

Assumptions:
• $13,000 annual contribution to a no-load 

savings vehicle
• $13,000 annual contribution to his FIUL 

policy premium payment
• Nonguaranteed 5.5% interest rate for both 

the retirement account and the FIUL policy, 
compounding annually

FIUL policy

Year Payment
Cash value 
(nonguaranteed 5.5%)

Death benefit 
(nonguaranteed 5.5%)

1 $13,000 $0 $1,008,785

5 $13,000 $25,048 $1,049,454

10 $13,000 $104,813 $1,116,419

15 $13,000 $209,401 $1,209,401

20 $13,000 $346,220 $1,346,220

23 $13,000 $447,578 $1,447,578

25 $13,000 $524,251 $1,524,251

Retirement savings account 

Year Payment
Interest 
(nonguaranteed 5.5%)

Account value

1 $13,000 $715 $13,715 

5 $13,000 $3,990 $76,544 

10 $13,000 $9,205 $176,585 

15 $13,000 $16,022 $307,334 

20 $13,000 $24,930 $478,219 

23 $13,000 $31,539 $604,994 

25 $13,000 $36,574 $701,557 

This hypothetical example does not represent the deduction of fees.



Under scenario 2, Jason would have achieved his 
$1 million goal in about 23 years:
• $604,994 from the retirement savings account
• $447,578 from the FIUL policy

That’s two years longer than it would have taken using just the retirement 
savings account in scenario 1. In retirement, he could access both the 
value in the savings account and any available cash value in the FIUL 
policy to help supplement retirement income.

HOWEVER, what happens if Jason had died unexpectedly in year 5? 
His beneficiaries would have:
• Access to $76,544 from the retirement savings account
• $1,049,454 income-tax-free death benefit1

That’s a total of $1,125,998 in potential assets, versus the $153,089 that 
would have been available under scenario 1 (retirement savings account 
only) to beneficiaries.

This is just one way an FIUL policy can help provide the financial 
reassurance you and your family need – while also offering you the 
opportunity to supplement your retirement strategy. If you have a 
need for death benefit protection, adding an FIUL policy to your 
overall portfolio can provide a level of financial reassurance for your 
beneficiaries if you die too soon. FIUL also has the potential to build 
accumulation value.

1 The death benefit is generally paid to beneficiaries income-tax-free.

FIUL requires qualification through health and financial underwriting.

Product and feature availability may vary by state and broker/dealer.

This content is for general educational purposes only. It is not intended to provide fiduciary, tax, or legal advice and cannot be used to avoid tax penalties; nor is it intended to 
market, promote, or recommend any tax plan or arrangement. Allianz Life Insurance Company of North America, its affiliates, and their employees and representatives do not 
give legal or tax advice. Customers are encouraged to consult with their own legal, tax, and financial professionals for specific advice or product recommendations.

Retirement account value year 5

Death benefit at year 5

$76,544

$1,049,454

TALK TO YOUR FINANCIAL PROFESSIONAL about whether adding an FIUL 
policy to your portfolio could help you seek your financial goals.



True to our 
promises 
so you can be 
true to yours®

A leading provider of annuities and life 
insurance, Allianz Life Insurance Company 
of North America (Allianz) bases each 
decision on a philosophy of being true: 
True to our strength as a key part of 
a leading global financial organization. 
True to our passion for making wise 
investment decisions. True to building 
a culture where everyone feels welcomed, 
included, and valued. And true to the 
people we serve, each and every day.

Through a line of innovative products 
and a network of trusted financial 
professionals, and with 3.7 million 
contracts issued, Allianz helps people 
as they seek to achieve their financial 
and retirement goals. Founded in 1896, 
Allianz is proud to play a vital role in the 
success of our global parent, Allianz SE, 
one of the world’s largest financial 
services companies.

While we are proud of our financial 
strength, we are made of much more than 
our balance sheet. By being true to our 
commitments and keeping our promises, 
we believe we make a real difference 
for our clients. It’s why so many people 
rely on Allianz today and count on us for 
tomorrow – when they need us most.

Products are issued by:

Allianz Life Insurance Company 
of North America 

PO Box 59060 
Minneapolis, MN 55459-0060

www.allianzlife.com | 800.950.1962

Guarantees are backed solely by the financial strength and claims-paying ability 
of Allianz Life Insurance Company of North America.

Product and feature availability may vary by state and broker/dealer.

This notice does not apply in the state of New York.


