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Choose a strategy
that can protect
your assets and help
supplement your
retirement income.
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As you plan for retirement, it’s likely your concerns are similar to those of many
other Americans – including:
Protecting your family from the unexpected

Did you know fixed index
universal life (FIUL) insurance
can help address all of these
concerns? It could be a powerful
asset in your financial strategy if
you need life insurance coverage.

Additional ways to supplement your retirement savings
Protecting your assets from market losses
Taxes reducing your retirement income
Health care depleting your retirement savings

This material must be accompanied by the Allianz Life Pro+ Elite consumer brochure (M-6070).
This content is general information for educational purposes, and is not intended to constitute fiduciary advice. Please
consult your financial professional for a specific recommendation about purchasing this product.
Product and feature availability may vary by state and broker/dealer.
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Adding FIUL to your retirement strategy
An FIUL policy could play an integral role in your overall financial strategy – with a way to protect
your family and help bridge the gap between your retirement savings and your retirement
income goals. It addresses the primary need for death benefit protection for your beneficiaries.
In addition, it offers the potential to accumulate cash value tax-deferred that can be accessed later
for a variety of needs through policy loans or withdrawals.1
Let’s look at a hypothetical example.
Meet Derek.2
He is an affluent 45-year-old male, healthy,
and married to Jen, who is a stay-at-home
mom to their three children. Derek is a VP
of sales for a software company and has
term life insurance coverage through his employer. He would
like a permanent life insurance policy to ensure his family is
protected, even if he were to switch employers.

Derek is interested in a solution that could provide the
additional life insurance coverage he needs, along with
the ability to accumulate an additional resource that he
could access tax-efficiently in retirement.

Derek’s salary is $250,000 per year. Even though he maxes
out his 401(k) contributions and may have Social Security as
another source of retirement income, he is concerned about
having enough money saved for retirement. He plans to retire
at age 65 and wants a supplemental source of retirement
income to support his financial goals in retirement.

Derek’s financial goals include:

Derek wants the opportunity for additional accumulation
potential, with a level of protection from market volatility.

• Additional life insurance protection for his family to
and through retirement
• To maintain his desired lifestyle in retirement
• Protection from market volatility, and tax efficiency
in retirement
Derek could accomplish all of these goals with an Allianz Life
Pro+ EliteSM Fixed Index Universal Life Insurance Policy.

1

Policy loans and withdrawals will reduce the available cash value and death benefit and may cause unintended consequences, including lapse or taxable
events. Please see the full loan and withdrawal disclosure within this material for details.

2

Hypothetical example is provided for illustrative purposes only. Not an actual Allianz client.
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ACCUMULATION PHASE

45
YEARS

INITIAL
DEATH BENEFIT
$527,035

DEREK PURCHASES AN
ALLIANZ LIFE PRO+
ELITE POLICY.

$
Pays $25,000/year in
premium for 10 years
$250,000 total premium paid

After 20 years:
$568,468 cash value
$693,531 death benefit
(assuming a 6% nonguaranteed
illustrated rate)

Assuming the guaranteed interest rate of 0.10% and maximum charges, after 20 years, Derek’s policy would have
$159,569 cash value and $527,035 death benefit.

RETIREMENT PHASE

65
YEARS

DEREK RETIRES
and wants to use his FIUL
policy to help supplement his
retirement income.1, 2

$
At age 65:
$568,468 cash value
$693,531 death benefit

AGE

Income-tax-free loans1,2
from age 66-100
$50,000 loan/year

(assuming a 6% nonguaranteed
illustrated rate)

100

DEATH
BENEFIT
$760,963

AT AGE 100, AFTER 35
YEARS OF LOANS,
Derek would have accessed
$1,750,000 in policy loans2 and
still have a $760,963 death benefit.

Assuming the guaranteed interest rate of 0.10% and maximum charges, Derek would have been able to take policy
loans for three years. Then the policy would have lapsed at age 68 and would not be able to support the loan strategy.
Assumptions: 45-year-old male, Preferred Nontobacco risk class, Allianz Life Pro+ EliteSM, $25,000 annual premium for 10
years, death benefit option B, 6% illustrated rate, index loans ages 66-100. The hypothetical example reflects an interest bonus
starting in year 1 and assumes a consistent interest rate and bonus credit in each year, and does not consider market volatility,
which is not realistic.
Ask your financial professional for a personalized illustration to see how this strategy could work for your individual situation.

Considerations
• Keep in mind that an FIUL policy may be subject to market
volatility to a certain extent and has the potential to earn 0% in
any given year.
• The amount of interest the policy earns impacts the amount of
cash value available and there is no guarantee of sufficient cash
value to keep the policy in force.
• When you take policy loans, be sure to manage the policy values
and premium payments so your policy remains in force.
• FIUL policies require health and financial underwriting.

Talk to your financial
professional and tax
advisor to learn how FIUL
could be a powerful asset in
your financial strategy.

1

FIUL is not a guaranteed source of retirement income.

2

Policy loans and withdrawals will reduce the available cash value and death benefit and may cause the policy to lapse, or affect guarantees against lapse.
Withdrawals in excess of premiums paid will be subject to ordinary income tax. Additional premium payments may be required to keep the policy in force. In the
event of a lapse, outstanding policy loans in excess of unrecovered cost basis will be subject to ordinary income tax. If a policy is a modified endowment contract
(MEC), policy loans and withdrawals will be taxable as ordinary income to the extent there are earnings in the policy. If any of these features are exercised prior to
age 59½ on a MEC, a 10% federal additional tax may be imposed. Tax laws are subject to change and you should consult a tax professional.

Bonus products may include higher surrender charges, longer surrender periods, lower caps or participation rates, or other restrictions that are not included in similar
products that don’t offer a bonus. There is no guarantee that a policy will be credited with an interest bonus every year as it is based on the growth of an index.
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True to our promises …
so you can be true to yours.

®

A leading provider of annuities and life insurance, Allianz Life Insurance Company
of North America (Allianz) bases each decision on a philosophy of being true:
True to our strength as an important part of a leading global financial organization.
True to our passion for making wise investment decisions. And true to the people
we serve, each and every day.
Through a line of innovative products and a network of trusted financial
professionals, and with over 3.5 million contracts issued, Allianz helps people
as they seek to achieve their financial and retirement goals. Founded in 1896,
Allianz is proud to play a vital role in the success of our global parent, Allianz SE,
one of the world’s largest financial services companies.
While we are proud of our financial strength, we are made of much more than our
balance sheet. By being true to our commitments and keeping our promises we
believe we make a real difference for our clients. It’s why so many people rely on
Allianz today and count on us for tomorrow – when they need us most.

This material must be accompanied by the Allianz Life Pro+ EliteSM Fixed Index Universal Life Insurance
Policy consumer brochure (M-6070).
This content is general information for educational purposes, and is not intended to constitute fiduciary advice. Please consult
your financial professional for a specific recommendation about purchasing this product.
Guarantees are backed solely by the financial strength and claims-paying ability of Allianz Life Insurance Company
of North America.
Product and feature availability may vary by state and broker/dealer.

Products are issued by Allianz Life Insurance Company of North America, PO Box 59060,
Minneapolis, MN 55459-0060. 800.950.1962 www.allianzlife.com
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